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FOR IMMEDIATE RELEASE:

Quick Study Radiology (QSR®)

Continues to Set Growth Records

2003 Client Installations up 115 % over 2002

St. Louis, MO - January 14, 2004 — Quick Study Radiology (QSR®)
announced today record growth and revenue volumes for the year 2003.
During 2003, new client installations were up 115 percent over 2002 and
the company experienced revenue growth in excess of 38 percent over
2002. In the second half of 2003, the company nearly doubled the number
of installations over the first six months. Revenue volumes were up 20
percent over the first half of 2003.

QSR®s integrated applications include PACS (Picture Archiving and
Communication System), RIS (Radiology Information System), web
distribution (streaming media for images as well as text based
information), and the interfaces necessary for interoperability. Archiving
includes on-site and off-site storage for the entire storage life of the image
and report. Off-site storage is at the Company’s Data Center in St. Louis
and is connected to each customer site via a private ATM (Asynchronous
Transfer Mode) network.

Skip Sallee, MD, Radiologist and CEO of QSR, attributed the record
results to the partnership between the company and its clients. “Together
we have achieved a 90% filmless state in the radiology department,
improved productivity of radiologists and radiology technologists, and
increased hospital revenues. These results combine to offer an attractive
ROI for QSR’s clients. Customer partnership, technology and hard work
produced our record revenue and growth,” Dr. Sallee said.

For more information about QSR®, please call (314) 812-8050 or visit
www.QS-R.com.
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Page Two — QSR Posts Record Results

About QSR

Founded in May of 2000 and headquartered in St. Louis, MO, QSR®
is a full service integrator who provides comprehensive digital
imaging and archive solutions to community hospitals, imaging
centers and group practices. QSR®’s best of breed approach
includes technology agreements with McKesson Medical Imaging,
Konica Medical Imaging, Kodak Health Imaging, RealTimelmage,
Inc. and EWebIT Solutions to name a few.

QSR® develops partnerships with its clients and provides benefits in
process and workflow efficiencies, improved patient care and faster
report turnaround producing increased departmental throughput,
reduction in operating expenses and increased revenue.

Today, QSR® packages its products on a per exam basis with
minimal up front capital so that virtually every community hospital,
imaging center and group practice can benefit from our approach.
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